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This unique book contains the knowledge, skills, and strategies you need to prevent, preempt, and

respond to every sales objection you get. It even has what you need to know to answer the

unanswerable objections.Research shows there are ten Buyer Beliefs. Objections occur when these

beliefs are weak or missing. Research also shows there are many ways to establish each

belief.Test this. Before you buy something, this book for example, what must you believe about it?

Suppose you donÃ¢â‚¬â„¢t believe that you could use it, what objection comes to mind? One could

be, Ã¢â‚¬Å“I donÃ¢â‚¬â„¢t need it.Ã¢â‚¬Â• But if you do believe you need it, what happens to this

particular objection? It never comes to mind. You just demonstrated that missing Buyer Beliefs

cause objections and that they are prevented when the corresponding Buyer Belief is in place.Most

salespeople get objections in only three or four of the ten Buyer Belief categories, therefore, you

donÃ¢â‚¬â„¢t need to learn a new sales model. The one you use now may work fine except in a

few places where objections are getting through. All you need to do is plug the correct strategies

into your current sales model to handle these objections. This book provides examples of how to

prevent, preempt, and respond to each of the 85 most common sales stopping objections. Scan the

list starting on page eight and make note of those that are similar to the ones you get. Look them up

in the book and personalize the recommendations to your sales situation.Just imagine what it would

have been like if your boss on your first day at work in sales had said, Ã¢â‚¬Å“HereÃ¢â‚¬â„¢s a

Ã¢â‚¬Ëœsales strategy bookÃ¢â‚¬â„¢ that has every objection our sales team gets for each of our

products/services when selling against each of our competitors. This book has strategies and tactics

you can use to PREVENT objections from entering the prospectÃ¢â‚¬â„¢s mind. But if you see on

the Competitor Analysis that the objection already exists, then look at the examples of how to

PREEMPT it and if need be, the scripted examples of how to RESPOND using tactics our team has

used successfully in the past. Go ahead and personalize them to your style.Ã¢â‚¬Â•What would

that book have been worth to you? Get this book now and start customizing and personalizing the

strategies and tactics for each and every objection you get. Build your own sales strategy book.

How great will you feel when you can handle any objection that comes your way?Ã¢â‚¬Å“A year

from now you may wish you had started today.Ã¢â‚¬Â•Karen Lamb, AuthorGet started today, buy

the book now, and never again get an objection you canÃ¢â‚¬â„¢t handle!
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Wow, thank you for sharing your knowledge with us. I was stuck and could not help my sister sell at

her store. I would shy away from customers because I did not know how to handle rejection and

because I did not know how answer them properly when they refused the product. I was very

nervous and thought about quiting since I could not sell anything. I was searching online when I

came across this book. I srtarded reading it right away, and started to follow the advise. I started

creating the flash cards and reviewing them until I did not need them anymore. I became more

confident and I could feel my self more secure and I started selling yeah!! I felt so happy and

greatfull that I did not let my sister down. I encourage everyone to read this book, you will gain

confidence, and feel self in powered.
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